Tools of the Trade

Capability Statement | Press Release |
Sales Presentation | Government Web Site Presence |
| Special Proposal Formats | Marketing Campaigns
| GSA Pricelists Designed to Sell |

Creating a value proposition revolves around developing a brand that represents the sum of
everything that federal customers, partners and vendors think about you. It is the foundation
upon which all other marketing activisesit upon. Branding not only includes communicating
the value of your produobr servicebut also the message that you understand the Government
market is different than any other.

At ClearCoast, we believe that branding beguitt your corporate collateral. From print to
direct mail to online communicationsve can developnarkeing tools you need to connect
with government buyersEnjoy some of owvork samples below
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In Search of Strategic Human
Capital that meets the Business,
Information, Technology and
Administrative Support Service
Needs of Your Organization?

nand human capital
3sources to help
a.mes align them

What Sets NJW Consulting Apart?

We offer strategic recruitment processes
and methodologies which have been fine
tuned to drive bottom line results for
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* Weare an established leader with the
ability to deliver solutions that businesses
face today including an increased talent & Buningas Professional Support
shortage and aging workforce, institutional il
knowledge and intellectual capital
retention, and managing the risks

with
and modernization.
“In today’s competitive economy, corporations are «  We build strong client relationships by
forced to do more with less. NJW Consulting offers aligning, customizing and adapting talent to
the people and performance s(rateglcally aligned to meet changing demands.
meet your hest b better, *  We fulfill the client’s specific request to
provide the most qualified human capital

faster and more affordable than our competitors. ”
available. Our interdisciplinary team is ideal

for working on custom solutions tailored to
the client's specific needs.

Since 1986, NIW Consaulting has helped leading companies and
agencies ivity and improve
their operational efficiency. We respond more rapidly to our Certifications: ’ .
customer’s needs with highly qualified business, technical and ©  Small Disadvantaged Business Enterprise
administrative professionals. We support this performance with *  Minority Business Enterprise

personal Integrity and s pessionate commitment to being the best «  Woman Owned Business Enterprise offers a comprehensive portfolio of services for commercial clients across
*  City of Chicago sectors. Our services deliver unbiased, practical advice and experience that
NJW Consulting’s mission is to deliver innovative consulting, ¢ Cook County reduce risk, increase op | effi and d in addressing
and solutions to solve our * ACDBE and technology chall ”
clients’ most important business problems, making their mission our
mission, and delivering practical, effective and enduring benefits of lndllmy Affiliations
significant value. American Staffing Association List of Past & Current Clients

. . * Association of Information Technolog_y p
NJW Consulting Services  |EESEEE=————

People | Performance Strategically Aligned « Women in Information Technology

Harris & Harris, LTD
Linebarger Goggan Blair & Sampson, LLP
Lockheed Martin

MacArthur Foundation

Mesirow Financial

Midway Broadcasting Corporation

Mitel

Nicor Energy Services

it &Human Services - HRSA
Dept. ofTransponznon Federal Aviation Administration
Dept. of Transportation, Federal Motor Carrier Safety Administration

CHICAGO: 134N. LaSalle, Suite 1030 | Chicago, IL | 60602 | Tel: 312.857.1999
WASHINGTON DC: 1025 Connecticut Ave., Suite1000 | Washington, DC | 20036 | Tel: 202.857.9777
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